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Marty Resnick
Cell: 301-442-6991

Office: 301-881-1700
eFax: 240-485-0904

11900 Parklawn Drive, Suite 100,  Rockville, MD 20852
http://proof.mymarketingmatters.com/124860

POTOMAC FALLSBERRY $1,175,000
9001 Mistwood Dr. MUST SEE! • 1st OPEN • STUNNING 5,000 s.f.
Colonial. 4-5 bedrooms, 41⁄2 baths. 3 finished levels, 2 fireplaces,
huge deck. Recently renovated & located on a cul-de-sac. Open
Sunday, May 4, 1-4 P.M.

Why Marty Resnick? He is an experienced
real estate professional who has helped hundreds of
homeowners sell & buy properties for the past 25 years.
He has extensive business experience, owning a chain
of coin laundry and dry cleaning establishments and
over 20 years’ experience managing the data center at
the largest liquor wholesaler in the area. He knows how
to handle every aspect of the sales process.

From strategically marketing and showcasing your
home, to contract negotiations and management of the intricate transaction
details, Marty is equipped and committed to expertly guiding you through
the selling/buying process from start to finish.

Call Marty anytime for a free market analysis of your home!

ROCKVILLE 713 WEST MONTGOMERY AVE.
OPEN SATURDAY, MAY 3, 1-3 P.M. Charming Victorian renovated 6
bedroom home, 4 bathrooms, walking distance to Historic Rock-
ville. 2-car rear garage, accessed by back alley. LL has an Au Pair
suite. Another 12,000 s.f. adjacent lot for future use.

Spring Real Estate & New Homes

C
onstruction cranes
are set to rise on
River Road just west
of Seven Locks Road

and the Cabin John Park Volun-
teer Fire Department on the site
of the former Stoneyhurst Quarry.

Quarry Springs Associates be-
gan construction last month on a
four-building, 97-unit “town-
and-country” luxury condo-
minium complex on River Road,
just outside the Beltway and close
to Potomac Village.

The Estate Condominiums at
Quarry Springs will feature lawns
and gardens, a 50-foot waterfall at its focal point,
an outdoor pool, a 10,000 square-foot clubhouse
and a landscaped stream alongside the 14-acre
site.

“The location is pretty compelling for our tar-
get buyers, said David DeSantis, Vice President
of Sotheby’s International Realty and the mar-
keting agent for the condo project. “Quarry
Springs has unbelievable beautiful gardens and
lots of outdoor greenery. It appeals to a broad
range of buyers.”

The $110 million project is located near down-
town Bethesda and Potomac Village, as well as
several country clubs, including Congressional
and Bethesda Country Clubs and the Tournament
Players Club at Avenel. There are plans to include
a shuttle service for residents.

The 2,300 square-foot to 4,400-square-foot resi-
dence prices will range from the high $1 millions to
$5 million for the large units. Similar to Turnberry
Towers in Arlington, another luxury condo complex,
Quarry Springs will be offering high-end amenities
such as valet parking and concierge services, private
climate-controlled garages, 10-foot + ceilings, crown
molding and architectural detail, and expansive ter-
races.

Designed by architecture firm Robert M. Swedroe
Architects and Planners, each unit will include pri-
vate elevators that will open directly into each resi-
dence, something the Miami-based firm pioneered
in South Florida. A specialty of Swedroe’s architec-
ture is to design corridor-free condominium units
that are view-oriented with apartments that run
through from one side of the building to the other,
which DeSantis said is rare for this market. The
Florida architecture firm was the first to introduce
the direct elevator entry-level type of condo residence
to Florida with its well-known luxury residence, Bal
Harbour Tower in Miami. Quarry Springs uses this
same approach for private access.

The project in its current state was developed by
1788 Holdings in partnership with IHP Capital Part-
ners and James G. Davis Construction started work
in mid-March. A sales center will go up in late spring
or early summer and will be housed in the clubhouse.
Construction will be done in two phases with already
one third of the units in Phase One having been sold.

“The tower cranes will go up in the next couple of
weeks.”

Full occupancy is possible by end of 2015, Desantis
said. The demand is there for individuals who would
like to sell their luxury single-family homes and “tran-
sition to a more carefree lifestyle” without having to
give up any of their high quality living standards, he
said. With everything being taken care of on-pre-
mises, he believes these “estate condominiums” will
sprovide all-inclusive, convenient, elegant living in
the area.

When the 2002 Potomac Master Plan was ap-
proved, Potomac had three operating quarries, with
Giancola Quarry and the Stoneyhurst Quarry both
now being developed as housing as outlined in the
Master Plan.

The Tri-State Quarry on Seven Locks Road just
south of River Road had the most extensive reserves
and is still operating.

Stoneyhurst Quarry covered more than 13 acres
on the north side of River Road west of the intersec-
tion with Seven Locks Road. Most of the site was ex-
cavated to elevations of 150-to175 feet, forming a
crater with exposed rock formations, the Master Plan
noted. A perimeter of approximately 100 feet remains
undisturbed at elevation from 175-to-225 feet. “Be-
cause of its unique configuration and topography, this
site is appropriate for a multi-family residential de-
velopment, with up to 97 units,” the plan concluded.

— Veronica Bruno

On River Road, Quarry Springs condos priced $2 million
to $5 million for 2,300 to 4,400 square-foot residences.

Luxury Condos Now
Under Construction

Artist rendering of the proposed development.

Artist rendering of the swimming pool area
at the Quarry Spring development.

YOGA CLASSES IN POTOMAC

For more information, please contact:
Nancy Steinberg

240-994-5092

nancy@kulayogaclass.com

www.kulayogaclass.com

Shanthi Subramanian

301-320-9334

shanthi@hamsa-yoga.com

www.hamsa-yoga.com

Kula Yoga Hamsa Yoga
St. James
Episcopal Church

11815
Seven Locks Rd.

Monday – Friday:
9:30am

St. Andrews
Episcopal School (Chapel)

8804 Postoak Road,
Potomac, MD

Mon: 6:30pm & 8:00pm
Wed: 6:30pm
Sat: 9:00am

For Weekend &
Evening Classes

For Daytime

Classes
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By Marilyn Campbell

The Connection

R
eal estate agent Joan Caton
Cromwell says she lost a home
bidding war last week in Falls
Church even though her client

was a strong contestant.
“We were one of five contracts and

we even waived the appraisal,” said
Cromwell of of McEnearney Associ-
ates. “Any house that is close-in [to
Washington, D.C.] and that is in nice
condition, is going to attract a lot of
attention.”

Real estate agents say spring is one
of the busiest times of the year for
home sales and there is dearth of
available homes in popular neighbor-
hoods. “The lack of inventory in
sought-after communities like Arling-
ton and McLean has already ushered
in the return of bidding wars for move-
in ready properties,” said John Eric,
Vice President TTR Sotheby’s Interna-
tional Realty in Arlington. “I expect

all sectors of the market to see price gains
and demand to remain high.”

HOME PRICES are on the rise. “If you put
a home on the market and it gets multiple
offers, the eight other people who didn’t get
the house will bid on another house,” said
Cromwell. “In a market where there are

multiple offers it definitely drives the prices
up and it drives them up quickly.”

Anthony B. Sanders, Ph.D., Distinguished
Professor of Real Estate Finance at George
Mason University said, “Very simply, this is
still an area that is growing, so housing
home sales will continue to rise, but more
slowly than during the real estate bubble.”

Still, agents are optimistic as they enter
the spring buying season. “The state of the
real estate market is great,” said Marsha
Schuman of the Washington Fine Proper-
ties’ Schuman Team. “The weather is be-
hind us and there is a momentum going into
the spring market that feels very positive.”

The spring market in the Washington,
D.C, area is aligned with academic calen-
dars. “It starts in April and May in the sub-
urbs,” says Cromwell. “Those in the mili-
tary or who work for the World Bank for
example, put their homes on the market in
spring to prepare to relocate during the
summer.”

Proximity to public transportation in-
creases desirability. “For example, Reston is
popular because of the Silver Line,” said

What to Expect Buying or Selling

See What to Expect,  Page 7

“We see a new trend in all
price ranges where
buyers want to buy where
they can walk to amenities,
restaurants and shops.
Buyers are satisfied with
smaller houses that are
conveniently located.”

— Marsha Schuman,
Washington Fine Properties

By Marilyn Campbell

The Connection

W
hen Realtors Marsha Schuman
and Betsy Schuman Dodek drive
up to a home to show it to a pro-

spective buyer, they know that they have
only one chance to make a good first im-
pression. Potomac-based Dodek and
Schuman of the Schuman Team of Wash-
ington Fine Properties say a home’s curb
appeal matters.

“When we think of curb appeal we think
of the lawn and landscaping, front door,
windows, roof and how it all looks,” said
Dodek. “Buyers want to buy from someone
who has taken really good care of their
home and that translates in to curb appeal.”

Schuman added, “If things are not nice
on the outside, then [potential buyers]
wonder what the house will be like on the
inside.”

REAL ESTATE AGENTS SAY buyers want
to purchase a well-cared for home, and the
exterior aesthetic of a home creates that
impression. Whether you’re planning to put
your house on the market or would just like
a clean and fresh exterior to welcome you
home each day, local real estate experts of-
fer advice on enhancing a home’s exterior.

McLean-based realtor Chris Pritchard of
McEnearney Associates suggests starting by

critiquing your own home. “Stand in front
of your house and take a look,” she said.
“Walk up the driveway, ask yourself what
you would want to see if you were shop-
ping for a house.”

The yard should be pristine and vibrant.
“Trimming, mulching and planting some
colorful plants are key,” said Pritchard.

“Add color with flowers, pots with plants,
choosing things like geraniums and pan-
sies,” said Dodek. “Adding color just makes
such a difference. It makes the yard pop.”

Consider safety. “Is the yard hazard-free?”
asks Dodek. “It needs to be freshly mowed
and mulched with dark mulch because that

makes the greenery pop. Make sure
your bushes are trimmed and propor-
tionate. Look at trees to make sure
they aren’t blocking the size of the
house.”

“One of the next areas we look at
are patios, walkways and fences,”
continued Dodek. “Do they need re-
pairs? Is there loose mortar?”

McLean Realtor Ann McClure of
McEnearney Associates says that a
home’s exterior should be well-lit.
“You need good looking and func-
tional lighting which should be on in
the evening.”

Examine the entrance. “Take a look
at the front door,” said Dodek. “Does
it need painting? We had a recent list-
ing and we painted the door red and
added new hardware and a kick plate
and that made it stand out. That is
something that is very cost effective
to do.”

Tips from the pros on boosting
a home’s curb appeal.A Picture Perfect Home

Photo courtesy of Washington Fine Properties

This Potomac home exemplifies ideal curb appeal. Marsha Schuman and
Betsy Schuman Dodek, of the Schuman Team of Washington Fine Proper-
ties, say a home’s curb appeal is critical.

See Picture Perfect,  Page 7

“The sense of arrival is
very important —
you never get a second
chance to make a
first impression.”

— Chris Pritchard
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Cromwell. “North Arlington and Falls
Church are popular. Anything that of-
fers a decent commuting experience
for someone who can’t afford what
they want in the city will be sought
after.”

Schuman said, “We see a new trend
in all price ranges where buyers want
to buy where they can walk to ameni-
ties, restaurants and shops. Buyers are
satisfied with smaller houses that are
conveniently located. They want an
easier life. Convenience is the new
real estate buzzword. Property be-
comes compelling when buyers see
value.”

Sanders said some communities are
especially competitive. “Virginia has
two of the wealthiest counties in the
country, Loudoun and Fairfax coun-
ties, so those communities should see
a fairly short turn over.”

NOT EVERYONE IS KEEPING
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By Marilyn Campbell

The Connection

L
ocal designers showed off their
master work when the 2014 DC
Design House was unveiled re-
cently. From Arlington to Burke,

and Alexandria to Potomac, Md., the area’s
top designers competed for an opportunity
to donate their talent to transform a local,
grand home into a showcase home.

The home, which is on the market for
$3.85 million, is now open to the public for
tours. It features six-bedrooms, five full-and
two half-baths. Built in 1929, the home fea-
tures a three-car garage and a pool. The
stone house offers three levels and nearly
8,000 square feet of living space, which lo-
cal designers transformed.

THE HOME’S FRONT FAÇADE was de-
signed by David Benton and Jim Rill of
Potomac’s Rill Architects. Inspired by the
stately stone home, the duo decided to add
a bit of detail and interest in the form of
“style appropriate light fixtures, shutters,
furniture and accent colors.” When choos-
ing a paint color for the front door, they
wanted a hue that was traditional, but un-
expected. Their choice: a “high-gloss verdi-
gris green-blue [that] immediately catches
your eye from the street. They replaced the
existing solid wood single door with a glass-
paned French door that “pulls outside views
sand daylight into the entry hall.”

Victoria Sanchez of Victoria At Home in
Old Town, Alexandria, designed the family
breakfast room. “I wanted to create a room
with a casual and cozy feel,” she said. The
room, which has large picture windows that
offer uninterrupted views of nature, con-
nects the kitchen with butler’s pantry/wine
tasting room. Sanchez choose woven rattan
furniture to fill the space.

Jeff Akseizer and Jamie Brown of Akseizer
Design Group in Alexandria designed the
family room, which overlooks the pool and
patio. The design duo created a room with
French doors that open to the pool area
when the weather is mild, but added a lin-
ear, modern fireplace to create a warm and
cozy space during cooler months. They cre-
ated “cascading light down the hand-woven
wall covering…” The room is filled with or-
ganic textures, tone-on-tone colors and
“nods to both a mid-century flair and mod-
ernism.”

One of the home’s guest bathrooms was
created by Arlington-based Allie Mann of
Case Design/Remodeling Inc. Mann de-
scribes the small space as “chic, classic and
timeless … a jewel box bath.” The room fea-
tures Calcutta marble flooring in a herring-
bone pattern and the acoustic “Moxie” show-
ering system that allows one to listen to
music while bathing. Mann was able to pre-
serve and refinish the home’s original iron
bathtub.

Susan Donelson and Sharon Bubenhofer,
of Cleveland Hall Design created a guest

bedroom in the home. In an effort to create
a light and airy space, the duo selected wall
paper in a pink floral pattern. “We choose
streamlined furniture and fabrics to accent
the Asian feeling of the wallpaper.” The
room, designed whimsically in pink and
green, features twin beds. The art in the
room was painted by Donelson’s mother,

Janice Donelson, a classically trained artist.

THE MASTER BEDROOM was designed
by Nancy Colbert of Design Partners in
McLean. The space was repurposed to al-

Area tastemakers dream home,
currently on the market for $3.85 million.

Local Designers Help Unveil DC Design House

Photo by Marilyn Campbell

Victoria Sanchez, of Victoria At Home in Old Town, Alexandria, designed the family breakfast room. The
room, which has large, picture windows that offer uninterrupted views of nature, connects the kitchen with
butler’s pantry/wine tasting room.

Photo by Angie Seckinger

One of the home’s guest bathrooms
was created by Arlington-based
Allie Mann of Case Design/Remod-
eling. The room features Calcutta
marble flooring in a herringbone
pattern and the acoustic “Moxie”
showering system that allows one
to listen to music while bathing.

Photo by Marilyn Campbell

Jeff Akseizer and Jamie Brown, of Akseizer Design Group in Alexandria,
designed the family room of the DC Design House. The duo created a
room with French doors that open to the pool area when the weather is
mild, but added a linear, modern fireplace to create a warm and cozy
space during cooler months.

low for a larger master bathroom and a walk-
in closet with built-in shelving. Colbert dis-
covered a painting that she thought would
be perfect for a master bedroom, and de-
signed the room around it. She chose an
ivory turned-post king bed that she furnished
with silk bedding in parchment and seafoam

green. Colbert added crown molding for
additional detail. “One of the room’s multi-
purpose features is a silver toned gilded
butterfly side table that was created by a
newly discovered artist. It is a work of art
and a table.”

Beth Boggs, Teri Lohmann and Lynne

Photo by Marilyn Campbell

The master bedroom was designed by Nancy Colbert, of Design Partners
in McLean. The space was repurposed to allow for a larger master
bathroom and a walk-in closet with built-in shelving.

Photo by Angie Seckinger

The home’s front façade was designed by Rill Architects’ David Benton
and Jim Rill of Potomac.

Parmele of C2 Paint, Potomac Paint & De-
sign with locations in Alexandria, Arlington
and Chantilly, added color to the back stair-
case. The team chose paintable wallpaper
in shades of plum, lilac, and spring green.
Paintable wall paper “conveniently camou-
flages old plaster wall cracks, provides du-
rability for high-traffic use and creates a

striking textured design.”
Now in its seventh year, the annual event

is a fundraiser for Children’s National Health
System, formerly Children’s National Medi-
cal Center. The D.C. Design House has raised
more than $1 million and attracted more
than 55,000 visitors over the past six years.

Photo by Marilyn Campbell

Susan Donelson and Sharon Bubenhofer, of Cleveland Hall Design cre-
ated a light and airy guest bedroom in the DC Design House. The room,
designed whimsically in pink and green, features twin beds. Art in the
room was painted by Donelson’s mother, Janice Donelson, a classically
trained artist.

Photo by Marilyn Campbell

Jeff Akseizer and Jamie Brown, of Akseizer Design Group in Alexandria,
designed the family room of the DC Design House. The room is filled
with organic textures, tone-on-tone colors and “nods to both a mid-
century flair and modernism.”

Go: D.C Design House
Location: 4600 Linnean Avenue, NW, Washington, DC 20008
Hours: Saturday and Sunday, noon-5 p.m. and Tuesday-Friday, 10 a.m.-3 p.m.,

closed Monday, $25. The home will be open for tours through May 11, 2014.
Visit www.dcdesignhouse.com.

“I wanted to create a room
with a casual and cozy feel.”
 — Victoria Sanchez, of Victoria At Home

in Old Town Alexandria



6  ❖  Potomac Almanac  ❖  Spring Real Estate & New Homes 2014 www.ConnectionNewspapers.com

Spring Real Estate & New Homes

By Marilyn Campbell

The Connection

A
dam Garfinkle and Scilla Taylor are afi
cionados of historical architecture, par
ticularly when it comes to their homes.
They enjoy restoring and uncovering the

hidden stories of bygone eras, and they found a
wealth of inspiration in their Potomac home at 9901
Glen Road.

“The house evolved in several stages,” said
Garfinkle. “It began, probably in the 1780s or 1790s,
as a log cabin built next to what had been an Indian
trail [known as Glen Road today]. We have found
rock hand-axes in the yard.”

After living in the four-bedroom, three-bath home
for nearly 14 years, Garfinkle and Taylor are selling
it and relocating to an abode steeped in even more
history.

“We’re headed toward our mid-60s, and we’re
pretty much beyond any of our children living at
home and attending the area’s schools,” said
Garfinkle. “We still love the house, but we don’t need
it as we used to need it. Now we’ve found an even
older house, nearer to work that will serve as an
endless source of projects. If we didn’t fall upon the
new home we would have loved continuing to live
at 9901.”

Garfinkle now works as editor of The American
Interest magazine. and Taylor serves as director of
Brookside Nature Center.

Garfinkle and Taylor relocated to Potomac from
Philadelphia, where they also enjoyed owning his-
toric homes. “We were attracted to the house by its
unique qualities, its history, its spaciousness, its rich
wooden surfaces throughout, and the remarkable
plantings that … began some 75 years ago,” said
Taylor. “We have a significant black walnut tree in
the yard, as well as a huge hickory, an oak and some
very old boxwoods.”

“It … reminded my wife of her favorite uncle’s
home in Saco, Maine,” said Garfinkle. “It was a house
whose history spoke to us.”

The couple immersed themselves in learning about
the home’s rich past. “The original builder and oc-

cupant was most likely black, perhaps a free black,
more likely a slave,” said Garfinkle. “In the 1870s
the house was expanded into a farmhouse.”

Electricity and indoor plumbing were added. “At
some point in the first half of the 20th century, how-
ever, the house was abandoned and fell into disre-
pair,” said Garfinkle. “It was purchased, along with
the associated 90 acres that today make up the Coun-
try Place neighborhood in 1946 by the Gregor [fam-
ily]. As they were repairing the property some years
later they broke though the plaster in the original
structure and discovered the chestnut logs, with hand
adze marks, of the original log cabin.”

Garfinkle and Taylor said that among the home’s
most significant assets are its historical depth and its
abundance of “quirky nooks and crannies.”

“This is one of the greatest hide-and-go-seek houses
ever,” said. Taylor. “Children love it. Because the house
has mature native trees it is a mecca for wildlife. Sit-
ting out in the yard in June and July is magical with
the lightning bugs, and at night it’s not uncommon
to see flying squirrels glide between the hickory and
walnut trees.”

“I’ve sold this home twice,” said Coreta Osborne of
the Potomac Village office of Long and Foster. “It is
close to public transportation and great schools.”

Garfinkle and Taylor enjoy the home’s close prox-
imity to outdoor activities. “There is a nature trail
along Watts Branch just down the street,” said
Garfinkle. “Of course, the house is also only five miles
from Great Falls National Park, which we have vis-
ited many, many times.”

“I’m sure there are many stories the house holds
secret,” said Taylor, “But that’s the fun of raising a
family here: you can make up stories about who hid
what in the floorboards that lift up to hide things
from mysterious visitors.”

The house sits on about a third of an acre, and is
priced at $849,000.

The house’s origins date back to late 1700s, say owners.

Historic Charm on the Market

Photo courtesy of Long and Foster

Adam Garfinkle and Scilla Taylor say their Potomac home likely began as a log cabin in
the late 1700s.

“I’m sure there are
many stories the

house holds secret.”
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with the trend. “ºWe’re not seeing middle
class families buying homes through the
mortgage market,” said Sanders, the GMU
professor. “Their income was devastated
during the housing bubble burst due to fore-
closures. Real household income has fallen
since 2007. So the American middle class
is worse off than it was in 2007. It’s more
high-income families with cash or investors
who are buying homes.”

Schuman says that homes priced below
$1.3 million “are being snapped off the mar-
ket if they are well conditioned and fairly
priced. The ultra-luxury market, homes over
$2 million, is a little bit slower paced at
present, but there are signs that these buy-
ers are out there and wanting to buy.”

What to Expect

Photo courtesy of TTR Sotheby’s International Realty

John Eric, Vice President TTR Sotheby’s International Realty says lack of
inventory in sought-after communities like Arlington and McLean has
already ushered in the return of bidding wars for move-in ready proper-
ties like this Arlington home.

From Page 3

A clean appearance is critical. “There
should be no algae stains on the roof,” said
McClure. “The homeowner should make
sure that if they have siding that it doesn’t
need power washing.”

“Power wash driveways, walkways and
even the house sometimes,” said Pritchard.
“The house should be washed before it is
painted. Do any kind of painting or touch
up painting of siding trim and doors that
needs to be done. Sometimes you don’t have
to paint at all if you do power washing. All
homes get dusty. Sometimes paint fades and
needs repainting.”

“Another easy thing is the windows,” said
Dodek. “Remove screens and wash the win-

A Picture Perfect Home
From Page 3 dows. You want your house to sparkle in-

side and out.”
Pritchard said, “Curb appeal also goes to

having a fence in good shape: washed and
painted or washed and sealed. The home’s
deck should be in good shape. More often
than not a deck should be power washed
and painted or stained or sealed or what-
ever the appropriate finish is.”

Minor touches can make a major impact.
“Take a look at your mailbox,” said Dodek.
“Is it upright? Is it tilted? Does it need to be
painted?

Don’t hide your amenities. “If you have a
swimming pool, we get them to remove the
cover,” said Dodek. “There’s nothing more
beautiful than a beautiful blue swimming
pool.”

Cromwell  agrees,  “The 600-900K
price point is very busy for a house in
good condition.”

Designer Jacquelin Lluy, of Nicely
Done Kitchens and Baths in Spring-
field, recently transformed the kitchen
of a home in Mantua, in Fairfax, from
a small, dark space to a light-filled,
free-flowing culinary oasis.

“The kitchen was built in the ’70s
with a small, dark eat-in kitchen
table for four,” Lluy. “The family
wanted a view of their expansive
wooded lot and an island built for
entertaining and family meals with
their young boys.”

The new kitchen includes an is-
land made of maple. “The two-height
island has a ‘truffle’ finish [and] was
designed for game nights, football
watching, entertaining friends on the
higher level while the lower level is
used for quick weekday meals and
easy clean up with sink, trash/re-
cycle and dishwasher located there.”

BEFORE PUTTING ONE’S HOME
on the market, real estate agents en-
courage homeowners to spruce up
the kitchen. Well-designed, free-
flowing kitchens like Lluy’s can often

make or break the sale of a home say
some local Realtors.

“I think a kitchen is one of the top
things that a buyer looks at,” said Arling-
ton Realtor Michelle Sagatov of the
Michelle Sagatov group at McEnearney
Associates.

Alexandria-based Realtor Elizabeth
Lucchesi of the LizLuke Team at
McEnearney Associates said, “Kitchens
are the nucleus of the house. It is where
everybody hangs out. The kitchen has to
look good and feel good.”

Ken Nies, of Two Poor Teachers in
Annandale, recently remodeled the
kitchen in a Falls Church home adding
“custom window millwork, lighting, a
backsplash, a large center entertainment
island and farm sink.” Nies advises us-
ing “different materials on your island to
give a custom look.”

Realtors suggest investing in quality
cabinetry and countertops. “Granite is
something people look for but there are
other materials that people can use like
caesarstone and quartz,” said Sagatov.
“Choose nice, solid counter tops that
compliment the cabinetry.”

Realtors: Great Kitchens Help Sell Homes
FOR THOSE WHO WANT to update
a kitchen and think they will be selling
their home within five to seven years,
Sagatov suggests that homeowners
think about the resale value before re-
modeling. “Make the kitchen timeless,”
she said. “Don’t put too much of your
personality into the kitchen. If you want
to show off your personality, do that
with paint or kitchen decorations, but
make the things that cost a lot of money
neutral and timeless, so when you go to
sell your home, it appeals to a much
broader audience.”

If you plan on renovating the kitchen,
do it early, “not when you’re about to
sell so that you can enjoy it too,” contin-
ued Sagatov.

HOWEVER, ONE DOESN’T need to
remodel an entire kitchen before putting
a home on the market. Real estate
agents say there are a few changes that
homeowners can make to help their
kitchen sparkle.

“If you don’t have an updated kitchen
there are things that you can do to make
it look updated, clean and fresh,” said

Sagatov.
Make sure the kitchen has matching

appliances that are in good working or-
der. “It doesn’t matter if they are
stainless steel, black or white as long as
they match,” said Lucchesi.

An open kitchen appeals to buyers.
“Having a kitchen area where you can
cook while spending time with family, is
important,” said Lucchesi. “Having it
open into a living area allows the cook
to be connected to others.”

Don’t underestimate the power of
lighting. “Under-counter mounted light-
ing makes all the difference in the
world,” said Lucchesi. “It gives the illu-
sion that you have a lot of countertop
space when in reality maybe you don’t.”

Spruce up dated cabinetry. “Painting
cabinets a crisp white goes a long way,”
said Sagatov. “A lot of older kitchens
have dark wood. Putting a coat of fresh
paint and new hardware goes a long
way and is an investment that gives you
so much money back.”

Sagatov said, “Another easy fix would
be painting the walls. Taupe or grey
paint on the walls in the kitchen would
be soothing and go well with the white

cabinets. Those fixes don’t cost a lot
of money.”

Fixtures are another minor ele-
ment that can make a big impression.

“Make sure that cabinet pulls are
updated with materials like glass or
brushed nickel,” said Lucchesi.
“Great faucets are like a nice pair of
shoes or a good belt.”

Lucchesi speaks from experience.
“We sold a 1940s house recently
with a small kitchen,” she said. “We
added new appliances, a new faucet,
new cabinets and it sold for $24,000
above the list price in four days with
seven offers.”

“When enhancing a house for sale,
you want to appeal to the broadest
audience,” said Lucchesi.

Polished and updated kitchens
create appealing pictures.

“Sexy kitchens photograph well,”
said Lucchesi. “When people are
looking at kitchens in online photos,
we don’t want to give them a reason
to tell their agent, ‘No I don’t want to
see that house.’”

By Marilyn Campbell

Photo courtesy of TruPlace

Realtors say this Oakton home exemplifies ideal curb appeal, a critical
factor when selling a home.

Homes priced below
$1.3 million “are
being snapped off
the market if they
are well conditioned
and fairly priced.”
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Address .............................. BR FB HB ... Postal City .. Sold Price .... Type ............ Lot AC . PostalCode ..... Subdivision ...... Date Sold

1  9800 SORREL AVE ............... 4 .. 7 . 0 ....... POTOMAC .. $2,880,000 .... Detached .......... 2.00 ........ 20854 ....... FALCONHURST ...... 02/04/14

2  9311 RIVER RD ................... 6 .. 5 . 5 ....... POTOMAC .. $1,890,000 .... Detached .......... 2.95 ........ 20854 ...... BRADLEY FARMS ..... 02/14/14

3  11409 WOODINGTON TER .. 5 .. 4 . 1 ....... POTOMAC .. $1,600,000 .... Detached .......... 0.73 ........ 20854 ....... BEDFORDSHIRE ..... 02/03/14

4  10854 STANMORE DR ......... 5 .. 5 . 2 ....... POTOMAC .. $1,575,000 .... Detached .......... 2.21 ........ 20854 .. GREAT FALLS ESTATES . 02/25/14

5  12604 BRIDGETON DR ........ 6 .. 6 . 2 ....... POTOMAC .. $1,485,000 .... Detached .......... 2.37 ........ 20854 DARNESTOWN OUTSIDE 02/27/14

6  9642 BEMAN WOODS WAY . 4 .. 4 . 1 ....... POTOMAC .. $1,358,000 .... Townhouse ....... 0.09 ........ 20854 ............. AVENEL ............ 02/28/14

Copyright 2014 RealEstate Business Intelligence. Source: MRIS as of March 14, 2014.

In February 2014, 23 Potomac homes sold

between $2,880,000-$243,700.Potomac REAL ESTATEPotomac REAL ESTATE
Top Sales in February, 2014
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1  9800 Sorrel Avenue — $2,880,000

2  9311 River Road — $1,890,000

3  11409
Woodington

Terrace —
$1,600,000

4  10854 Stanmore Drive — $1,575,000 5  12604 Bridgeton Drive — $1,485,000


